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Testimonial 
 
"I felt that $52,000 was a good 

price for a highway tractor I 

wanted to sell but a prospective 

buyer offered me $32,000 over the 

phone  After showing him the Ser-

vice Detail report from the system 

detailing all the service work we did 

to the truck I got the $52,000 I 

wanted." 

Andy W 

“I was thrilled to discover your da-

tabase.  It appears to be as com-

plete as anything going.  It s also 

much more user-friendly than 

other Access databases that I ve 

seen.  I appreciate your efforts and 

look forward to sharing the applica-

tion with our mechanic.” 

Gary L, Director of Attendance & 

Transportation  

A Tennessee City School System 

 

 

 

 

In use by organizations ranging 

from large farms to oil patch to 

heavy construction. 

GRANITE CONSULTING 

Coming soon 
• Check lists 

• Parts Inventory 

• Fuel mileage 

Additional information 
For more information, including screen 

shots, or to download a demo system 

visit www.granitefleet.com. Or contact 

us anytime.    

System requirements   
• Windows XP, Windows Vista or 

Windows 2003 Server or newer 

• Screen resolution 1024 x 768 or 

larger 

• 80 megabytes disk space 

• Network/server ready  



Granite Fleet Manager 

Benefits 
• Comprehensive maintenance re-

cords can increase resale value.  

• Show you did 

the maintenance 

to your leasing 

company or next 

owner 

• Mobile asset 

tracking.  What job or location is 

your equipment assigned to? 

• Preventative maintenance schedul-

ing avoids costly downtime of 

equipment and crews 

• Traceability for liability purposes 

• Fleet inventory and valuation 

• Inspection alerts 

• Help decide when maintenance 

costs are getting high and it’s time 

to sell or otherwise retire a unit 

• Can be customized to meet your 

business requirements 

Tip  
Consider tracking fire extinguishers, 

self contained breathing apparatus and 

other small equipment requiring an-

nual inspections.   

Features 

• Maintenance history 

• Service schedule 

• External invoices 

• View digital photographs or scanned 

documents by unit or service order 

• Parts history 

• Parts by unit 

• R e m i n d e r s 

when inspections 

are due or equip-

ment is overdue to 

be returned 

• Track equip-

ment maintenance 

costs 

• Scheduled inspections 

• Customer invoicing with markup %s 

• Customer equipment reporting 

• Email reports and files from within 

the system 

• Backups can be emailed 

• Extensive, customizable reporting 

• Extensive searching and inquiry 

Pricing 
$50 for each of the first 10 active units.   
(A unit is a piece of equipment which needs 

periodic servicing such as trucks, trailers, bull-

dozers, generators, air compressors or lighting 

plants.  Fire extinguishers, SCBA or similar are 

not part of the licensed unit count.) 

$5 for each of the next 100 units 

$2 per unit thereafter. 

The supplied license key will have 10% 

additional units to allow for growth. 

Annual updates are 25% of the current 

pricing for the number of licensed units.   

Free initial import of equipment spread-

sheet data. 

Support 
Unlimited telephone or email support for 

the first year or while purchasing annual 

updates.  But you’ll seldom call.  Really! 

Installation and Training 
Available at $95 per hour and travel.  

However the system is easy to install.  The 

users themselves state the system is easy 

to use.  Online help is available throughout 

the system.    

 

Thus 125 units would be 10 x $50 +  

(100 x $5) + (15 x $2) = $1030. 


